J2R heads through

OOMPANY which aims o help

businesses crack the markets of the

old Warsaw Pact countries is plan-
ning an expansion drive after landing a
new contract.

hump2Russia, launched in Newcastle in
hune, helps companies wanting 1o do busi-
ness in the still emerging economies of
Eastern Europe and Russia.

It plans w0 expand its multi-lingual
North-Tast team from seven to at least 25 in
the next five years after experiencing a
growing interest in the region.

Founder Alex Mimonov has 12 years” ex-
penence advising blue-chip commpanies from
Carlsberg Group o Cisco Systems on doing
business in emerging economies.

His aim has been (o help greater numbers
of UK amd particularly expanding
North- East, businesses with market research,
telesales and a vaniety of field activities

It recently secured a contract with global
engineering company Vortex Valves whidch
has its Furopean base in Dardington and
Adex has his sights set on further growth.

The opportunity for growth in the bank-
ing sector is paniculardly extensive, as

EXPANSION DRIVE: Alex Mironov with Dominika and Piotr Dudziak of his J2R team,

amurd 90% of people don't yet have mort-
gazes, sand AJex

He said: “Vortex has been one of aur
recent major contmc wins and as a globally
recognised business in their field, we were
called upon 10 help with their plans 0
eapard into Poland.

“"Wih our expertise in this area, we help

companies source their potential business
parmers and custoimers.

“The language and cultural aspects ane
vital in that respect and companies of all
sizes are realising that they must employ
experis (o help them make the jump in
these markets. Many companies have
mainly looked to Oviental countries, most

vortex 10 crack pact

commonly China, for
their manufacturing re-
quirements, however
maEny are now seeing
that emerging Europe
could he a better bet for
thim
“Advantages include
lower shipment costs,
faster delivery and clear
er and more European lines of com
mumnication and management control.”

Jon Navior, managing dinector of Vortex,
said: "After a detailed review of the marke
potential throughout Europe The Vortex Cor
poration  invesied heavily in 2006/07, es
tablighing its Fumopean offices in  the
MNorth-East of England Owr fesearch con
firmed that Eastern Furope held the greates:
potential for growth for our line of business.

"What also became apparent however is
that insider knowledge of these emenging
markets was essential for success. Alex and
his tesrn with their professionalism. mul
tilingual skills and business expertise offer
Vortex the prefect route 10 market in the
shoriesi possible tmescales.”
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